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Differentiated play in CDMO/hospital generics 
 With SEBI approval in place, the listing of de-merged Piramal Pharma (PPL) from

Piramal Enterprises is expected soon.

 PPL has a differentiated business model, comprising Contract development and

manufacturing (CDMO; 59% of FY22 sales), complex hospital generics (CHG; 30% of

FY22 sales), and India Consumer products (ICH; 11% of FY22 sales).

 While PPL has been facing business headwinds over the past 15-18M, we expect a)

resource hiring to revive the CDMO business and b) the easing of COVID-related

restrictions to drive the CHG segment.

 PPL has exhibited superior execution, driving 48% YoY growth in ICH segment sales.  

 We expect an EBITDA CAGR of 26% over FY22-24, led by 10%/12% sales CAGR in

the CDMO/CHG segment and strong operating leverage. 

 Assigning 16x/12x/18x EV/EBITDA to the CDMO/CHG/ICH segment on 12M

forward basis and adding value of Allergen JV, we expect fair value to be INR210

per share.

CDMO  -  comprehensive service offering by PPL 
 The CDMO business has registered a 10% CAGR over FY17-22, led by

focussed efforts across emerging bio-pharma and big pharma. Moreover,

high entry barriers along with a shift to a more integrated network drove the

growth in the CDMO business.

 Going forward, we expect continued investments to the tune of USD157m to

expand capacity and attract customers through differentiated offerings.

Moreover, there is a healthy pipeline of developmental projects across

clinical phases.

 We expect CDMO revenues to exhibit a CAGR of 10% over FY22-24 to

INR48b, led by a strong pipeline of molecule with high visibility of revenues

over the next four to five years.

CHG  - Niche portfolio/wider reach to drive growth 
 CHG revenue has delivered a CAGR of 13% over FY17-22 with focus on

inhalation anesthesia and injectables. CHG established direct sales presence

in key regulated markets, resulting in deep client relationships.

 Going forward, we expect the growth to be led by a strong product pipeline

in niche areas with unique characteristics and continuing vertical integration

for revenue growth and margin expansion.

 We expect CHG revenues to exhibit a CAGR of 12% over FY22-24E to INR25b.
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ICH - Product launches/multi-channel distribution to sustain growth 
momentum 
 ICH business witnessed a revenue CAGR of 15%, growing from INR4b in FY17 to

INR7b in FY22. This was achieved by focus efforts on increasing the power

brands and new brands portfolio size and adoption of technology/distribution

channels.

 Going forward, we expect the growth in the power brands portfolio and

introduction of new products to be driven by marketing spends.

 We expect ICH revenues to register a CAGR of 22% over FY22-24 to INR11b.

Valuation and view 
 Using SOTP, we value the CDMO business, CHG, and the ICH business based on

16x, 12x, and 18x FY24E EV/EBITDA respectively. We value Allergan JV (49%

stake) based on 18x FY24E PE.

 We arrive at a target price of INR210.

Exhibit 1: Valuation comparison snapshot 

Company 
P/E (x) P/BV (x) EV/EBITDA (x) ROE (%) 

FY23E FY24E FY25E FY23E FY24E FY25E FY23E FY24E FY25E FY23E FY24E FY25E 

Gland Pharma 29.8 23.6 20.3 4.3 3.6 3.1 21.6 17.3 14.6 15.4 16.5 16.7 

Laurus Labs 22.7 20.1 17.5 6.2 4.8 3.8 14.4 12.9 11.3 29.8 26.1 24.5 

Divis Labs 37.3 32.9 29.8 7.1 6.1 5.4 26.7 23.1 20.4 20.1 19.9 19.4 

Hikma 7.9 6.9 6.6 1.3 1.2 1.1 6.2 5.6 5.5 16.2 17.6 16.2 

West Pharmaceuticals 28.1 26.3 23.5 7.3 6.0 5.0 19.4 18.0 16.5 26.2 22.5 20.7 

Nova Nordisks 33.3 26.7 23.2 23.1 18.9 15.9 22.8 19.7 17.8 73.0 76.7 72.8 

Catalent Pharma solutions 19.8 16.7 14.4 2.5 2.2 2.0 12.7 11.1 9.7 13.3 13.3 14.1 

Lonza 34.1 29.0 24.8 3.6 3.3 3.1 19.8 17.1 14.8 10.4 11.5 12.2 

Samsung biologics 96.6 80.1 69.1 7.3 7.1 5.9 55.0 45.4 38.9 9.6 9.7 9.7 

Syngene International 48.2 34.6 29.2 6.0 5.2 4.5 24.1 19.0 15.9 13.2 15.8 16.5 
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PPL – Well-placed to cater across CDMO/CHG/ICH segment 
 Piramal Pharma Ltd. has exhibited revenue CAGR of 11% over FY17-22. The

company has grown across all the segments; CDMO, CHG, and ICH.

 CDMO sales (59% of revenue) exhibited 10% revenue CAGR over FY17-22, led by

focussed efforts across emerging bio-pharma and big pharma. PPL is

implementing growth capex across Discovery, Development, and Commercial

Manufacturing within the CDMO segment.

 CHG sales (30% of revenue) exhibited 13% revenue CAGR over FY17-22, led by

injectables segment and inhalation anesthesia. Established direct sales presence

in key regulated markets has resulted in deep client relationships and PPL’s

further investments to bolster capacity would better outlook of this segment.

 ICH sales (11% of revenue) witnessed revenue CAGR of 15% over FY17-22. New

launches, line extensions, and increased distribution are expected to sustain the

growth momentum of this segment.

Profitability to revive going forward 
 PPL garners majority of its sales from the CDMO segment (59% of sales in FY22),

with the Complex Hospital Generics (CHG) and Consumer Products (ICH)

segments contributing 30% and 11%, respectively, to FY22 sales.

 PPL revenue exhibited a 11% CAGR to INR67b over FY17-FY22. This was led by

growth across all the segments with CDMO, CHG, and Consumer Products

witnessing 10%, 13%, and 15% revenue CAGR over FY17-22.

Exhibit 2: PPL sales exhibited 11% revenue CAGR over FY17-

22 (INR b) 

Note: * - YoY growth Source: MOFSL, Company 

Exhibit 3: EBITDA margin saw a steep decline over  FY20-22 

(INR b) 

Source: MOFSL, Company 

 PPL’s EBITDA margin took a hit over FY20-22, led by a) the adverse impact of

COVID on CHG business and b) considerable attrition in the CDMO segment.

 However, with easing COVID-related restrictions, we expect CHG business to

revive going forward.

 Also, PPL has largely completed the hiring process in the CDMO segment,

resuming its growth momentum.

 Considering the normalization of businesses in both, CDMO and CHG segments,

we expect the EBITDA margin to expand 500bp over FY22-25E.
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CDMO business focus on big pharma and emerging bio-pharma 
 The CDMO business offers services across various stages of drug lifecycle:

Discovery, Development, and Commercial Manufacturing. Due to the presence

across the value chain, it allows PPL multiple entry points with clients, resulting

in a consistently high win-rate.

 PPL registered a CAGR of 10% in its CDMO business to INR40b in FY22 from

INR25b in FY17. This was led by focussed efforts on increasing the client base

across emerging bio-pharma and big pharma companies. Moreover, a shift to an

integrated network from distinct sites and building niche/complex capability

offerings also led to growth in the CDMO business.

Exhibit 4: CDMO sales exhibited 10% revenue CAGR over FY17-22 (INRb) 

Note: * - YoY growth Source: MOFSL, Company 

 In 1QFY23, CDMO sales grew 8% YoY to INR7.7b in 1QFY23. The sales growth

was modest due to global challenges in biotech funding and considerable 

attrition in PPL in particular.  

High proportion of commercial revenues and strong pipeline of 
development projects 
 PPL manufactures more than 50 APIs and 65 formulations across therapies and

dosages, contributing 70% to the CDMO sales. It has grown commercial

products under the patent by ¬2x (from 10 products to 18) in just two years,

resulting in revenues from commercial products under patent growing 3x to

USD56m from USD19m over FY19-22.

 At the drug discovery stage, PPL conducts research to select molecules from a

large set. It generates more than 90% of its business from repeat customers and

95% of the revenue comes from the US and EU. Discovery stage contributes 4%

to the CDMO revenue.

 There are ~188 molecules in the pipeline across phases 1, 2, and 3, wherein, PPL

is offering its services. Drug development stage contributes 26% to the CDMO

revenues with pre-clinical, phase 1, phase 2, and phase 3 contributing 16%, 22%,

16%, and 46% to the development stage, respectively.
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Strong molecule pipeline across clinical phases providing better growth 
outlook for the next 4-5 years 
 PPL has strengthened its molecule pipeline of CDMO business across different

clinical phases.

 It has already witnessed strong growth of 5.3x, 4.7x, 2.6x, and 3.4x in pre-

clinical, phase I, phase II, and phase III molecules, respectively, from FY17 to

FY22.

 The strong pipeline augurs well for revenue visibility for the next 4-5 years.

Integrated projects provide benefits to CDMO business 
 Integrated platform benefitted the CDMO business, with more than 170

integrated projects executed up until FY22.

 The number of integrated projects increased 1.5x to 46 and order book

increased 1.5x to USD92m over FY19-22, with integrated projects contributing

36% to the development order book in FY22.

Providing differentiated offerings to attract customers 
 PPL has increased differentiated services such as peptide APIs, potent sterile

injectables, highly potent API (HPAPI), complex Oral Solid Dosage Formulations,

biologics and Vaccines and antibody Drug Conjugates (ADC).

 This has resulted in attracting new customers and increased revenue

contribution to 22% in FY22 from 19% in FY21.

Oncology – Presence across the value chain for service offerings 
 The new offerings have helped PPL’s CDMO business to build presence across

high growth areas such as oncology.

 Currently, the CDMO business covers 25 types of cancer through 65 active

oncology programs, out of which, 7 are integrated programs.

Exhibit 5: Oncology offerings in various facilities 

Facility Offering 

Ahmedabad Discovery Services 

Riverview, Aurora API Development, Commercial Manufacturing 

Lexington Formulation Development, Commercial Manufacturing 

Morpeth Clinical Trial Packaging Material 

Grangemouth ADC (Antibody Drug Conjugates) 

Source: MOFSL, Company 

Capacity expansion through continued investments and inorganic 
expansion 
 PPL has committed capex of USD157m across various sites in Aurora, Pithampur,

Digwal, Riverview, and Grangemouth and Morpeth.

 PPL has a global manufacturing footprint with expansion of major sites through

customer-led brownfield expansions. PPL has 13 facilities globally with four in

the US, two in the UK, and seven in India. These facilities are accredited by

agencies such as FDA and MHRA.

Development phase revenue 
mix (FY22) 
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Exhibit 6: Global manufacturing footprint with customized facilities 

Region Facility Project segment 

North America 
Aurora, Riverview, Sellersville, 
Lexington 

HPAPI, Sterile injectables, API 

United Kingdom Grangemouth, Morpeth API, ADC, Formulations (including hormones) 

India 
Ahmedabad, Pithampur, Turbhe, 
Mahad, Digwal, Ennore 

API, Formulations, Drug discovery and 
development, Nutrition solutions 

 

Source: MOFSL, Company 

 

Diversified customer and geographical base 
  PPL has a diversified customer base with big pharma, emerging biopharma, 

generics and others contributing 32%, 29%, 29%, and 10% to the FY22 revenue. 

 Despite the CDMO business garnering 71% of revenue from big pharma, 

emerging biopharma and other customers, its customer base is diversified. With 

over 500 customers, the top customer contributes 5% to the revenues. 

Moreover, 75% of the revenue comes from regulated markets, highlighting the 

high quality service of PPL.  

 More than 87% of revenue is from the top 20 customers with more than seven 

years of relationship with PPL. The average relationship tenure of its customer 

base is 12 years. Revenues from the top 20 customers registered a CAGR of 15% 

to INR21b in FY22 from INR12b in FY17. 

 

CDMO business to witness 10% revenue CAGR over FY22-24E 

 We expect CDMO revenues to exhibit a CAGR of 10%  over FY22-24 to INR48b.  

 The growth is likely to be due to a strong pipeline of molecule with high visibility 

of revenues over the next four to five years. 
 

   

CDMO to exhibit a CAGR of 7% 
over FY22-24 (INR b) 

40 43 48 
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Continued expansion in the Complex Hospital Generics (CHG) 
business portfolio 
 CHG is the third largest producer of Inhaled Anesthetics and a global player in

hospital generics. CHG maintains a wide presence across the US, Europe, and

more than 100 countries across the globe.

 CHG revenue has reported a CAGR of 13% over FY17-22 due to increased focus

on the injectables segment rather than a sole focus on inhalation anesthesia. It

achieved this by establishing direct sales presence in key regulated markets,

resulting in deep client relationships.

Exhibit 7: CHG sales exhibited 13% revenue CAGR over FY17-22 (INRb) 

Note: * - YoY growth            Source: MOFSL, Company 

 CHG has wholly owned, state-of-the-art manufacturing facilities in the US and

India that have successfully cleared periodical inspections by the US FDA, UK

MHRA, and other regulators.

 Its core strength lies in a highly qualified global workforce of more than 400

employees across 16 countries. CHG is focused on further expanding its global

footprint through new product additions in the critical care space.

Inhalation Anesthetics contribute majorly to the product portfolio 
 Its product portfolio includes 40 products and are grouped into three categories:

 Inhalation Anesthetics (58% of FY22 CHG revenue) such as Sevoflurane,

Isoflurane, and Halothane.

 Injectable Anesthesia and pain management (17% of FY22 CHG revenue)

has brands such as Sublimaze

 Intrathecal Baclofen therapy (16% of FY22 CHG revenue) for spasticity

management. It is a market leader of Intrathecal Baclofen in the US,

Fentanyl Injection in Japan, Sevoflurane in the US, UK, Mexico, South Africa,

and Brazil and ranks fourth in Inhalation Anesthesia globally.

 With presence in more than 100 countries, the product portfolio has low

competition due to high entry barriers and a majority of the portfolio is

branded.
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Presence across value chain from manufacturing to distribution 
 CHG business has vertically integrated manufacturing capabilities ranging from

the initial materials to finished products and has a distribution channel with

direct sales force.

 CHG distributes to more than 100 countries globally with strong GPO

relationships in the US, and direct-to-market access in key EU countries while

building strong local marketing partnership in Japan and South Africa.

With globally accredited in-house manufacturing facilities, CHG is at a

considerable advantage compared to its peers.

Exhibit 8: Vertically integrated manufacturing capabilities 

Facility Therapy Details 

Bethlehem, USA 
Inhalation 
anesthesia 

 In-house manufacturing of Sevoflurane and supplies API
and finished products to over 90 countries

Digwal, India 
Inhalation 
anesthesia 

 In-house manufacturing of Isoflurane and Halothane and 
supplies API and finished products to over 90 countries

Dahej, India 
Specialty 
Fluorochemicals 

 Vertically integrated in-house manufacturing to make 
KSM and two alternative sources provide strong cost
position & stable supply

Source: MOFSL, Company 

Product pipeline across various phases 
 Currently, there are 40 SKUs in the pipeline with a total addressable market size

of USD7b. Out of 40 SKUs, 13 are approved but not launched, 11 SKUs are filed

but not approved, while 16 are in the development phase.

 The pipeline is focused in the areas of injectable anesthesia, pain management,

intrathecal therapy, and other indications. It is leveraging internal capabilities

and seeking partnerships globally.

CHG business to witness 12% revenue CAGR over FY22-24E 
 We expect CHG revenues to report a CAGR of 12% over FY22-24E to INR25b.

 The growth is likely to be due to a strong product pipeline in niche areas with

unique characteristics and continuing vertical integration for revenue growth

and margin expansion. It is also focusing on acquisitions by bringing more

products in the market, which are in-synergy with the existing product portfolio.

Exhibit 9: CHG to register a CAGR of 12% over FY22-24 (INRb) 

Note: * - YoY growth Source: MOFSL, Company  

20 22 25 
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New launches to augur well for India Consumer Healthcare (ICH) 
business 
 ICH business caters to the Indian self-care market, and is one of the fastest

growing businesses of the company.

 The business has a well-positioned product portfolio with a purpose to improve

people’s lives by offering products that address their routine-disruptors.

 The ICH business witnessed a revenue CAGR of 15%, to INR7b in FY22 from

INR4b in FY17. This was achieved by increased focus on increasing the portfolio

size and technology/distribution channels.

Exhibit 10: ICH sales exhibited 15% revenue CAGR over FY17-22 (INRb) 

Note: * - YoY growth Source: MOFSL, Company 

 Currently ranked 5th in the OTC segment, it has a reach of 70m consumers a

month. The Consumer Products Division has a diverse product range of 21

brands across categories such as Skin Care, Vitamins & Nutrition, Antacids,

Analgesics, Gastro-intestinal, and Baby-Care. Most of its brands are either No. 1

or No. 2 in their respective markets and product category. In addition, six brands

feature among the Top 100 OTC brands.

Continued investments in power brands 
 PPL continues to invest heavily in the promotion and marketing of power brands

such as Little, Lacto, Polycrol, Tetmosol, and Naturolax. From FY20-22,

investments in marketing have registered a CAGR of 33% to INR1.3b in FY22

from INR730m in FY20.

 This has led to revenue of power brands exhibiting a CAGR of 28% to INR4.2b in

FY22 from INR2.6b in FY20.

 Power brands contributed 57% to the ICH revenues in FY22.

New brands launched across various categories 
 In FY22, PPL launched 40 new products in the categories of diaper, activity ball,

peel-off, adult wipes, etc. It also added 18 new SKUs in FY22.

 New brands contributed 14% to the ICH revenues in FY22.

4 3 3 4 5 7 2 

FY17 FY18 FY19 FY20 FY21 FY22 1QFY23

16.6%* 

ICH revenue mix (FY22) 

23% 

22% 

20% 

12% 

10% 

8% 
4% 

1% 

Analgesics Skin care

VMN Kids wellness

Gastro intestinal Women's health

COVID protect Others



Piramal Pharma 

18 October 2022 10 

Multi-channel distribution strategy 
 The distribution channel is well established across the traditional means as well

as alternate channels such as modern trade (Apollo, Wellness Forever) and e-

commerce (Amazon).

 The revenue share of alternate channels has increased to 22% in FY22 from 10%

in FY20. Revenue from e-commerce has crossed INR1b already.

 As far as the traditional channel is concerned, the ICH business has presence in

nearly 0.2m chemists and cosmetics stores and more than 10,000 kids, toys, and

gift shops. To enhance field force productivity, sales coverage is 100% tech-

enabled.

ICH business to witness 22% revenue CAGR over FY22-24E 
 We expect ICH revenues to register a CAGR of 22% over FY22-24 to INR11b.

 The growth in the power brands portfolio and the introduction of new products

are likely to be driven by increased marketing spends.

Exhibit 11: ICH to register a revenue CAGR of 22% over FY22-24 (INRb) 

Note: * - YoY growth Source: MOFSL, Company  

Ophthalmology Branded Products 
 PPL entered into a JV with Allergan to form Allergan India Private Limited in

1996. Allergan India, a specialty pharmaceutical company, has emerged as the

market leader in the fast-growing ophthalmic category with the successful

launches of a series of high technology medication and devices for diseases such

as glaucoma, dry eye, infections and inflammations. PPL owns 49% in the JV.

 Revenue of this division registered a CAGR of 5% to INR4b in FY22 from INR3b in

FY17. It registered a 30% PAT margin in FY22.
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Growth through acquisition route as well 
 PPL has been focusing on acquisitions, leading to more synergistic product

offerings to the customers.

 CDMO: In 2015, PPL acquired Coldstream Laboratories, a US-based CDMO,

specializing in the manufacture of cytotoxic injectable products. In 2016, PPL

acquired Ash Stevens, a US-based CDMO, specializing in the manufacture of

HPAPIs. In 2020, PPL acquired a solid oral dosage drug product facility in

Sellersville, Pennsylvania, USA. In 2021, PPL successfully acquired Hemmo

Pharmaceuticals (100%), which helped PPL expand into peptide API globally.

Further, PPL acquired a 33% stake in Yapan Bio, enabling PPL to expand in large

molecules, including vaccines and gene therapy. It provided Synergies for

monoclonal antibody (mAb) with Grangemouth and Lexington facilities.

 CHG: In 2016, PPL acquired Sublimaze (Fentanyl Citrate), Sufenta (Sufentanil

Citrate), Rapifen (Alfentanil Hydrochloride), Dipidolor (Piritramide),

Hypnomidate (Etomidate). In 2017, PPL acquired Gablofen (Baclofen), Mitigo

(Morphine Sulfate). In 2018, PPL acquired Levothyroxine Sodium, Yargesa

(Miglustat). In 2020, PPL acquired Rocuronium Bromide. It has also acquired

Sojourn (Sevoflurane USP), Terrell (Isoflurane USP), Fluothane (Halothane USP),

Torrane (Desflurane USP), Haemaccel (Polygeline), Ampicillin Sulbactam,

Cefepime, Ceftriaxone, Oxacillin, Ampicillin Sodium ,Piperazilin Tazobactam,

Linezolid bag, Glycopyrrolate injection.

 ICH: In 2015, PPL acquired five brands from Organon India and MSD, including

Naturolax, Lactobacil, and Farizym. Moreover, it acquired baby care brand Little.

In 2016, PPL acquired four brands from Pfizer – Ferradol, Neko, Sloan’s, and

Waterbury’s Compound. In 2017, PPL acquired Digeplex and associated brands

from Shreya Lifesciences.
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Valuation and view 

 Using SOTP, we value the CDMO business, CHG, and the ICH business on 16x,

12x and 18x FY24E EV/EBITDA basis, respectively. We value Allergan JV (49%

stake) on 18x FY24E PE basis.

 Accordingly, we arrive at a target price of INR210.

Exhibit 12: SOTP valuation 

Particulars EBITDA EV/EBITDA (x) EV (INRb) 

CDMO 13.5 16 216.2 

CHG 4.6 12 54.7 

ICH 0.4 18 7.4 

Total 278.3 

Net Debt 42.5 

EV-Net debt 235.8 

PAT PE multiple 

Allergen JV (49% stake) 1.5 18 13 

Total target Market cap  249 

Outstanding shares (mn) 1,190 

Fair value per share (INR) 210 

Source: MOFSL, Company  

Exhibit 13: Valuation comparison snapshot 

Company 
P/E (x) P/BV (x) EV/EBITDA (x) ROE (%) 

FY23E FY24E FY25E FY23E FY24E FY25E FY23E FY24E FY25E FY23E FY24E FY25E 

Gland Pharma 29.8 23.6 20.3 4.3 3.6 3.1 21.6 17.3 14.6 15.4 16.5 16.7 

Laurus Labs 22.7 20.1 17.5 6.2 4.8 3.8 14.4 12.9 11.3 29.8 26.1 24.5 

Divis Labs 37.3 32.9 29.8 7.1 6.1 5.4 26.7 23.1 20.4 20.1 19.9 19.4 

Hikma 7.9 6.9 6.6 1.3 1.2 1.1 6.2 5.6 5.5 16.2 17.6 16.2 

West Pharmaceuticals 28.1 26.3 23.5 7.3 6.0 5.0 19.4 18.0 16.5 26.2 22.5 20.7 

Nova Nordisks 33.3 26.7 23.2 23.1 18.9 15.9 22.8 19.7 17.8 73.0 76.7 72.8 

Catalent Pharma solutions 19.8 16.7 14.4 2.5 2.2 2.0 12.7 11.1 9.7 13.3 13.3 14.1 

Lonza 34.1 29.0 24.8 3.6 3.3 3.1 19.8 17.1 14.8 10.4 11.5 12.2 

Samsung biologics 96.6 80.1 69.1 7.3 7.1 5.9 55.0 45.4 38.9 9.6 9.7 9.7 

Syngene International 48.2 34.6 29.2 6.0 5.2 4.5 24.1 19.0 15.9 13.2 15.8 16.5 

PPL Proforma Income statement (INR m) INR m 

 Y/E March FY18 FY19 FY20 FY21 FY22 FY23E FY24E FY25E 

Revenues 43,220 47,860 54,189 57,760 67,030 73,682 84,120 96,162 

Change (%) 11.0 10.7 13.2 6.6 16.0 9.9 14.2 14.3 

CDMO 25,470 27,830 31,540 36,160 39,600 42,768 47,900 53,648 

CHG 14,290 16,690 18,530 16,690 20,020 22,022 25,105 28,620 

ICH 3,460 3,340 4,119 5,010 7,410 8,892 11,115 13,894 

EBITDA* 7,076 9,233 13,276 11,675 10,719 12,750 17,082 20,203 

Change (%) -40.7 30.5 43.8 -12.1 -8.2 18.9 34.0 18.3 

Depreciation 4,773 4,010 5,200 5,616 5,897 6,192 6,501 6,826 

EBIT* 2,303 5,223 8,076 6,059 4,823 6,559 10,580 13,377 

Change (%) -12.8 126.8 54.6 -25.0 -20.4 36.0 61.3 26.4 

Other income 864 957 1,084 1,155 1,341 1,474 1,682 1,923 

Interest expense 5,721 3,925 4,937 1,572 2,035 2,975 2,975 2,975 

PBT -2,554 2,255 4,223 5,642 4,128 5,057 9,288 12,325 



Piramal Pharma 
 

18 October 2022 13 
 

N O T E S 
  



Piramal Pharma 
 

18 October 2022 14 
 

Explanation of Investment Rating 

Investment Rating Expected return (over 12-month) 

BUY >=15% 

SELL < - 10% 

NEUTRAL > - 10 % to 15% 

UNDER REVIEW Rating may undergo a change 

NOT RATED We have forward looking estimates for the stock but we refrain from assigning recommendation 
 

*In case the recommendation given by the Research Analyst is inconsistent with the investment rating legend for a continuous period of 30 days, the Research Analyst shall within following 30 days take appropriate measures to make the recommendation 
consistent with the investment rating legend. 
 

Disclosures: 
The following Disclosures are being made in compliance with the SEBI Research Analyst Regulations 2014 (herein after referred to as the Regulations). 
 

Motilal Oswal Financial Services Ltd.  (MOFSL) is a SEBI Registered Research Analyst having registration no. INH000000412. MOFSL, the Research Entity (RE) as defined in the Regulations, is engaged in the business of providing Stock broking services, 

Depository participant services & distribution of various financial products. MOFSL is a listed public company, the details in respect of which are available on www.motilaloswal.com. MOFSL (erstwhile Motilal Oswal Securities Limited - MOSL) is registered with the 

Securities & Exchange Board of India (SEBI) and is a registered Trading Member with National Stock Exchange of India Ltd. (NSE) and Bombay Stock Exchange Limited (BSE), Multi Commodity Exchange of India Limited (MCX) and National Commodity & 
Derivatives Exchange Limited (NCDEX) for its stock broking activities & is Depository participant with Central Depository Services Limited (CDSL) National Securities Depository Limited (NSDL),NERL, COMRIS and CCRL and is member of Association of Mutual 
Funds of India (AMFI) for distribution of financial products and Insurance Regulatory & Development Authority of India (IRDA) as Corporate Agent for insurance products. Details of associate entities of Motilal Oswal Financial Services Ltd.  are available on the 
website at http://onlinereports.motilaloswal.com/Dormant/documents/Associate%20Details.pdf 
 

Details of pending Enquiry Proceedings of Motilal Oswal Financial Services Limited are available on the website at https://galaxy.motilaloswal.com/ResearchAnalyst/PublishViewLitigation.aspx 
 

MOFSL, it’s associates, Research Analyst or their relatives may have any financial interest in the subject company. MOFSL and/or its associates and/or Research Analyst or their relatives may have actual beneficial ownership of 1% or more securities in the 
subject company at the end of the month immediately preceding the date of publication of the Research Report or date of the public appearance. MOFSL and its associate company(ies), their directors and Research Analyst and their relatives may have any other 
potential conflict of interests at the time of publication of the research report or at the time of public appearance, however the same shall have no bearing whatsoever on the specific recommendations made by the analyst(s), as the recommendations made by the 
analyst(s) are completely independent of the views of the associates of MOFSL even though there might exist an inherent conflict of interest in some of the stocks mentioned in the research report. 
 

In the past 12 months, MOFSL or any of its associates may have: 
a) received any compensation/other benefits from the subject company of this report 
b) managed or co-managed public offering of securities from subject company of this research report, 
c) received compensation for investment banking or merchant banking or brokerage services from subject company of this research report, 
d) received compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company of this research report. 
 

 MOFSL and it’s associates have not received any compensation or other benefits from the subject company or third party in connection with the research report.  

 Subject Company may have been a client of MOFSL or its associates during twelve months preceding the date of distribution of the research report. 

 Research Analyst may have served as director/officer/employee in the subject company. 

 MOFSL and research analyst may engage in market making activity for the subject company. 
MOFSL and its associate company(ies), and Research Analyst and their relatives from time to time may have: 
a) a long or short position in, act as principal in, and buy or sell the securities or derivatives thereof of companies mentioned herein.  
(b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) 

or may have any other potential conflict of interests with respect to any recommendation and other related information and opinions.; however the same shall have no bearing whatsoever on the specific recommendations made by the analyst(s), as the 
recommendations made by the analyst(s) are completely independent of the views of the associates of MOFSL even though there might exist an inherent conflict of interest in some of the stocks mentioned in the research report. 

Above disclosures include beneficial holdings lying in demat account of MOFSL which are opened for proprietary investments only. While calculating beneficial holdings, It does not consider demat accounts which are opened in name of MOFSL for other 
purposes (i.e holding client securities, collaterals, error trades etc.). MOFSL also earns DP income from clients which are not considered in above disclosures. 
To enhance transparency, MOFSL has incorporated a Disclosure of Interest Statement in this document. This should, however, not be treated as endorsement of the views expressed in the report. MOFSL and / or its affiliates do and seek to do business including 
investment banking with companies covered in its research reports. As a result, the recipients of this report should be aware that MOFSL may have a potential conflict of interest that may affect the objectivity of this report.  
 

Terms & Conditions: 
This report has been prepared by MOFSL and is meant for sole use by the recipient and not for circulation. The report and information contained herein is strictly confidential and may not be altered in any way, transmitted to, copied or distributed, in part or in 
whole, to any other person or to the media or reproduced in any form, without prior written consent of MOFSL. The report is based on the facts, figures and information that are considered true, correct, reliable and accurate. The intent of this report is not 
recommendatory in nature. The information is obtained from publicly available media or other sources believed to be reliable. Such information has not been independently verified and no guaranty, representation of warranty, express or implied, is made as to its 
accuracy, completeness or correctness. All such information and opinions are subject to change without notice. The report is prepared solely for informational purpose and does not constitute an offer document or solicitation of offer to buy or sell or subscribe for 
securities or other financial instruments for the clients. Though disseminated to all the customers simultaneously, not all customers may receive this report at the same time. MOFSL will not treat recipients as customers by virtue of their receiving this report. 
Analyst Certification 
The views expressed in this research report accurately reflect the personal views of the analyst(s) about the subject securities or issues, and no part of the compensation of the research analyst(s) was, is, or will be directly or indirectly related to the specific 
recommendations and views expressed by research analyst(s) in this report.  
 

Disclosure of Interest Statement Companies where there is interest 
Analyst ownership of the stock    No  
A graph of daily closing prices of securities is available at www.nseindia.com, www.bseindia.com. Research Analyst views on Subject Company may vary based on Fundamental research and Technical Research. Proprietary trading desk of MOFSL or its 
associates maintains arm’s length distance with Research Team as all the activities are segregated from MOFSL research activity and therefore it can have an independent view with regards to subject company for which Research Team have expressed their 
views. 
 

Regional Disclosures (outside India) 
This report is not directed or intended for distribution to or use by any person or entity resident in a state, country or any jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject MOFSL & its 
group companies to registration or licensing requirements within such jurisdictions. 
 

For Hong Kong:  
This report is distributed in Hong Kong by Motilal Oswal capital Markets (Hong Kong) Private Limited, a licensed corporation (CE AYY301) licensed and regulated by the Hong Kong Securities and Futures Commission (SFC) pursuant to the Securities and 
Futures Ordinance (Chapter 571 of the Laws of Hong Kong) “SFO”. As per SEBI (Research Analyst Regulations) 2014 Motilal Oswal Financial Services Limited (SEBI Reg No. INH000000412) has an agreement with Motilal Oswal capital Markets (Hong Kong) 
Private Limited for distribution of research report in Hong Kong. This report is intended for distribution only to “Professional Investors” as defined in Part I of Schedule 1 to SFO. Any investment or investment activity to which this document relates is only available 
to professional investor and will be engaged only with professional investors.” Nothing here is an offer or solicitation of these securities, products and services in any jurisdiction where their offer or sale is not qualified or exempt from registration. The Indian 
Analyst(s) who compile this report is/are not located in Hong Kong & are not conducting Research Analysis in Hong Kong. 
 

For U.S. 
MOTILAL Oswal Financial Services Limited (MOFSL) is not a registered broker - dealer under the U.S. Securities Exchange Act of 1934, as amended (the"1934 act") and under applicable state laws in the United States. In addition MOFSL is not a registered 
investment adviser under the U.S. Investment Advisers Act of 1940, as amended (the "Advisers Act" and together with the 1934 Act, the "Acts), and under applicable state laws in the United States. Accordingly, in the absence of specific exemption under the 
Acts, any brokerage and investment services provided by MOFSL, including the products and services described herein are not available to or intended for U.S. persons. This report is intended for distribution only to "Major Institutional Investors" as defined by 
Rule 15a-6(b)(4) of the Exchange Act and interpretations thereof by SEC (henceforth referred to as "major institutional investors"). This document must not be acted on or relied on by persons who are not major institutional investors. Any investment or investment 
activity to which this document relates is only available to major institutional investors and will be engaged in only with major institutional investors. In reliance on the exemption from registration provided by Rule 15a-6 of the U.S. Securities Exchange Act of 1934, 
as amended (the "Exchange Act") and interpretations thereof by the U.S. Securities and Exchange Commission ("SEC") in order to conduct business with Institutional Investors based in the U.S., MOFSL has entered into a chaperoning agreement with a U.S. 
registered broker-dealer, Motilal Oswal Securities International Private Limited. ("MOSIPL"). Any business interaction pursuant to this report will have to be executed within the provisions of this chaperoning agreement. 
 

The Research Analysts contributing to the report may not be registered /qualified as research analyst with FINRA. Such research analyst may not be associated persons of the U.S. registered broker-dealer, MOSIPL, and therefore, may not be subject to NASD 
rule 2711 and NYSE Rule 472 restrictions on communication with a subject company, public appearances and trading securities held by a research analyst account. 
 

For Singapore 
In Singapore, this report is being distributed by Motilal Oswal Capital Markets Singapore Pte Ltd (“MOCMSPL”) (Co.Reg. NO. 201129401Z) which is a holder of a capital markets services license and an exempt financial adviser in Singapore,  
as per the approved agreement under Paragraph  9 of Third Schedule of Securities and Futures Act (CAP 289) and Paragraph 11 of First Schedule of Financial Advisors Act (CAP 110) provided to MOCMSPL by Monetary Authority of Singapore. Persons in 
Singapore should contact MOCMSPL in respect of any matter arising from, or in connection with this report/publication/communication.  This report is distributed solely to persons who qualify as “Institutional Investors”, of which some of whom may consist of 
"accredited" institutional investors as defined in section 4A(1) of the Securities and Futures Act, Chapter 289 of Singapore (“the SFA”). Accordingly, if a Singapore person is not or ceases to be such an institutional investor, such Singapore Person must 
immediately discontinue any use of this Report and inform MOCMSPL. 
 

Disclaimer:  
 

The report and information contained herein is strictly confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced in any 
form, without prior written consent.  This report and information herein is solely for informational purpose and may not be used or considered as an offer document or solicitation of offer to buy or sell or subscribe for securities or other financial instruments. 
Nothing in this report constitutes investment, legal, accounting and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed in this report may not be 
suitable for all investors, who must make their own investment decisions, based on their own investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. 
Each recipient of this document should make such investigations as it deems necessary to arrive at an independent evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved), and should 
consult its own advisors to determine the merits and risks of such an investment. The investment discussed or views expressed may not be suitable for all investors. Certain transactions -including those involving futures, options, another derivative products as 
well as non-investment grade securities - involve substantial risk and are not suitable for all investors. No representation or warranty, express or implied, is made as to the accuracy, completeness or fairness of the information and opinions contained in this 
document. The Disclosures of Interest Statement incorporated in this document is provided solely to enhance the transparency and should not be treated as endorsement of the views expressed in the report. This information is subject to change without any prior 
notice. The Company reserves the right to make modifications and alternations to this statement as may be required from time to time without any prior approval. MOFSL, its associates, their directors and the employees may from time to time, effect or have 
effected an own account transaction in, or deal as principal or agent in or for the securities mentioned in this document. They may perform or seek to perform investment banking or other services for, or solicit investment banking or other business from, any 
company referred to in this report. Each of these entities functions as a separate, distinct and independent of each other. The recipient should take this into account before interpreting the document. This report has been prepared on the basis of information that 
is already available in publicly accessible media or developed through analysis of MOFSL. The views expressed are those of the analyst, and the Company may or may not subscribe to all the views expressed therein. This document is being supplied to you 
solely for your information and may not be reproduced, redistributed or passed on, directly or indirectly, to any other person or published, copied, in whole or in part, for any purpose. This report is not directed or intended for distribution to, or use by, any person or 
entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject MOFSL to any registration or licensing requirement 
within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession this document may come are required to inform themselves of and to observe such 
restriction. Neither the Firm, not its directors, employees, agents or representatives shall be liable for any damages whether direct or indirect, incidental, special or consequential including lost revenue or lost profits that may arise from or in connection with the use 
of the information. The person accessing this information specifically agrees to exempt MOFSL or any of its affiliates or employees from, any and all responsibility/liability arising from such misuse and agrees not to hold MOFSL or any of its affiliates or employees 
responsible for any such misuse and further agrees to hold MOFSL or any of its affiliates or employees free and harmless from all losses, costs, damages, expenses that may be suffered by the person accessing this information due to any errors and delays. 
 

Registered Office Address: Motilal Oswal Tower, Rahimtullah Sayani Road, Opposite Parel ST Depot, Prabhadevi, Mumbai-400025; Tel No.: 022-3980 4263; www.motilaloswal.com. Correspondence Address: Palm Spring Centre, 2nd Floor, Palm Court Complex, 
New Link Road, Malad (West), Mumbai- 400 064. Tel No: 022 71881000. Details of Compliance Officer: Neeraj Agarwal, Email Id: na@motilaloswal.com, Contact No.:022-71881085. 
 

Registration details of group entities.: Motilal Oswal Financial Services Ltd.  (MOFSL): INZ000158836 (BSE/NSE/MCX/NCDEX); CDSL: IN-DP-16-2015; NSDL: IN-DP-NSDL-152-2000; Research Analyst: INH000000412 . AMFI: ARN .: 146822. IRDA Corporate 
Agent – CA0579. Motilal Oswal Financial Services Ltd.  is a distributor of Mutual Funds, PMS, Fixed Deposit, Insurance, Bond, NCDs and IPO products. Customer having any query/feedback/ clarification may write to query@motilaloswal.com. In case of 
grievances for any of the services rendered by Motilal Oswal Financial Services Limited (MOFSL) write to grievances@motilaloswal.com, for DP to dpgrievances@motilaloswal.com. 

http://www.motilaloswal.com/
http://onlinereports.motilaloswal.com/Dormant/documents/Associate%20Details.pdf
https://galaxy.motilaloswal.com/ResearchAnalyst/PublishViewLitigation.aspx
http://www.nseindia.com/
http://www.bseindia.com/
mailto:dpgrievances@motilaloswal.com

